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Introducing: Guided Integration for Trading Partners

Feature Description

This feature adds the new Guided Integration tool 
to SAP Business Network. This tool streamlines 
and expedites the tasks needed for a trading 
partner to integrate with their new and existing 
buyers, for necessary business processes by 
leveraging one template to manage all their 
relationships on the Business Network. 

The feature is composed of the following 
components:

• Integration wizard

• Supplier Integration Profile

• Compatibility Dashboard

• Golden template, super template for PO, OC, 
ASN and Invoice.

• cXML comparison and reconciliation 

• Ability for a parent account to cascade their 
integration profile to child accounts.a

• Single sign on to Managed Gateway, Spend 
and Network

Key Benefits

This guided tool helps the suppliers to cut their 
time to integrate with multiple buyers, by getting 
insights into their integration gaps and 
opportunities, and being able to provide integration 
requirements coverage using one template to 
manage these integrations in a one-to-many 
fashion, with their buyers. This also makes 
incremental integrations easier to manage, as new 
buyer relationships are formed.

Applicable Solutions:

SAP Business Network

Audience:

Suppliers

Enablement Model:

Automatically On
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Prerequisites, Restrictions, Cautions

Prerequisites

 You need one of the following permissions to use the Guided Integration for Trading Partners:

◼ Integration Management Full Access

◼ Integration Management Read-Only Access

Restrictions

 You must have an SAP Business Network Enterprise Platinum account to use Guided Integration for Trading 

Partners.

Cautions

 None
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User Story

Current integration approaches heavily favor the buyer, while both need to work collaboratively, 

and with agility, to make it work!

➢ Integration is buyer driven

➢ Buyers publish business rules

➢ Supplier needs to conform to each buyer’s unique requirements

➢ Each integration is a new project with very little in transfer of value from prior efforts.

➢ Setup costs are high, processes are long and complex for the supplier.

What if you could handle integration processes with ease and achieve a faster go live?

 
✓ Streamline the complex integration tasks and complete necessary steps through a guided experience.
✓ Save on time and resources by quickly connecting your systems to your buyers at once

✓ Access reliable tools that can help you reconcile buyer requirements using one template per document type.
 



5© 2023 SAP SE or an SAP affiliate company. All rights reserved. | Public

Guided experience for suppliers to integrate with multiple buyers

Set Up 
Integration 

Profile

Compatibility 
Dashboard

Compare, 
reconcile and 

download cXML

Single Sign on to 
Managed 

Gateway, Spend 
and Network

Integration Standard

❑ Ability to store and communicate 

integration and business process 

capabilities.

❑ One time collection of data with the 

opportunity to update as capabilities 

improve.

❑ Information is collected as responses 

to questionnaires targeted to different 

business process areas.

❑ BN Golden template per document 

type – PO, OC, ASN, Invoice, 

Remittances etc.

Integration Intelligence 

❑ Compares supplier integration profile 

with buyer business rules - will help to 

quickly assess buyer/supplier 

compatibility to integrate

❑ Systematically receive guidance on 

where gaps may exist between their 

integration capabilities and buyer 

requirements with suggestions for 

resolution

❑ Compatibility metrics and integration 

opportunities

1-to-many cXML standard and 

Simplified Metadata Comparison  

❑ Generate super template (1-to-many 

cXML structure) to cover for all 

prospective buyer integrations based 

on portal connections.

❑ Ability to compare a buyer cXML 

specification to BN golden map or a 

super map, or an uploaded supplier 

specification, in a simplified user 

friendly metadata representation

❑ Understand and reconcile the 

differences and download the 

upgraded specification.

Feature Details
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Feature Details – New Integration menu and Integration Overview Wizard
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Feature Details – Integration Overview, Guided steps, Compatibility Insights
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Feature Details – Integration Profile by business processes
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Feature Details – Integration Profile (Invoice as an example) 
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Feature Details – Compatibility Dashboard across buyers 
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Feature Details – Compatibility Dashboard – Buyer at rule level
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Feature Details – Compatibility Dashboard – Side by side Buyer comparison
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Feature Details – Golden, Super template and buyer template reconciliation 
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Feature Details – Compare and Reconcile templates 



15© 2023 SAP SE or an SAP affiliate company. All rights reserved. | Public

Feature Details – Save and Download templates 
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