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Feature at a Glance

Introducing: Discounting Supplier Experience improvements

Customer challenge

Solution area

Meet that challenge with 

SAP Ariba

Implementation information

Experience key benefits

Prerequisites and Restrictions

Ease of implementation      

Geographic relevance

Low touch / simple 

Global

Ariba Network

SAP Ariba Discount Management

This feature is ready for immediate use for all 

suppliers and no implementation is needed by the 

buyers.

None

Ariba Network experience related to discounting is 

outdated and makes it difficult for Suppliers to 

leverage the full potential of the Discounting solution. 

The non-intuitive navigation might create a barrier to 

adoption.

Through a modern, clear presentment of information, 

Suppliers now have a better tool and process for their 

cash management. It is now easier to accept offers 

and find early payment opportunities, as well as have 

better ways to reconcile and present audit trails.

• Helps suppliers better manage cash by making 

easy to understand: 

• incoming anticipated cash

• cash recently received 

• cash available for early payment

• Consistent user experience regardless of what step 

of the process a supplier is in

• Modern, clear presentment of information, with 

better visibility and easiness of access
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SAP Ariba Discount Management
New UX and Improvements

Benefit Area Description

UI and Navigation

Workbench - Early Payment Opportunities

Workbench - Remittances

Workbench - Scheduled Payments

Workbench - Amount Based Tile

Workbench - Mix Max Filter

Navigation from AN to New Discounting UI

Single Offer Experience

Early Payment Offer Experience Improvements (Single Invoice US)

Early Payment Offer Experience Improvements (Single Invoice Non-US)

Early Payment Offer Experience Improvements (Standing/PTO Non-US)

Early Payment Offer Experience Improvements (Credit Memo)

Change Offer Date Using Slider

Multiple Offers Experience Aggregated Early Payment Offers

Scheduled Payments Analysis

Display Scheduled Payment (When Discounting Does Not Apply)

Display Scheduled Payment (Standing and Payment Term Offers)

Scheduled Payment Filter: Last X Days

Discounting Print

Cash Optimizer Experience Improvements Cash Optimizer Experience Improvements

Buyer-Initiated Auto-Acceptance Rules Buyer-Initiated Auto-Acceptance Rules
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Early Payment Offer Experience Improvements

All related 

document links to 

new UI

Offer Email links 

to new UI
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Home Page

Amount Based Tiles

Workbench
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Early Payment Offer Experience Improvements Single Invoice and Credit 

Memo 

Problem:

• Suppliers struggle to find early payments offers

• Ariba Network experience is outdated

Solution:

• Refresh experience using Fiori 3 standard

• Add conversational elements to guide users

• Allow supplier to settlement date using slider

Benefits:

• Modern, clear presentment of information

• Easy to accept offer after reviewing many offers

• Easy for non-US customers to find related discounting credit-

memo generated by Network
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Early Payment Offer Experience Improvements

Conversational 

engagement

Modern presentment 

of data

Treasury Agent may 

change settlement 

using slider
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Early Payment Offer Experience Improvements

Choice by slider 

synched with choice 

by table

Treasury Agent may 

choose by table

Accept button always available at 

top if Treasury Agent scrolls through 

long list
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Early Payment Offer Experience Improvements

Payment timeline 

moved to new tab
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Early Payment Offer Experience Improvements

A Person with 

“payment activities” 

permission …

… can see and 

change offer date.

… can not accept 

the offer.

… is directed how to 

get access to accept.



11PUBLIC© 2021 SAP SE or an SAP affiliate company. All rights reserved.  ǀ

Early Payment Offer Experience Improvements – Multiple Offers

Treasury Agent may 

“Review and Accept” 

offers

Treasury Agent 

may choose one or 

more items
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Early Payment Offer Experience Improvements – Multiple Offers

Treasury Agent may 

remove items

Same structure as 

single offer 

(conversational, 

header, details, tax 

table,

All amounts are in 

org currency
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Early Payment Offer Experience Improvements – Multiple Offers

Same structure as 

prior page

All amounts are in 

org currency

New confirmation 

page
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Tax amounts (if 

applicable)

New field: invoice date

Payment Term code and 

description

Scheduled Payment Experience Improvements
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Scheduled Payment Experience Improvements

Tax amounts (if 

applicable)

Table collapsed by default if more 

than two tax categories passed 

schedule payment

Modern presentment 

of data
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New

Past Scheduled Payment Filters
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OverduePast projected 

cashflow

Past Scheduled Payment Filters
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Scheduled Payment Printing

Problem:

• Suppliers require an audit trail of accepted early 

payment offers they can store offline.

• Currently supplier do so by taking screen captures.

Solution:

• Allow supplier to print or save a PDF file of 

accepted offers.

Benefits:

• Easier for supplier to create the required audit trail

• Easier for supplier to create a document that helps 

accounts receivable reconcile when the payment 

arrives.
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Cash Optimizer Improvements

Treasury Agent may 

click “Cash Optimizer”
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Treasury Agent 

enters amount need 

by currency

Treasury Agent may 

enter date or use 

calendar chooser

Conversational UI 

walks user through 

each step in the 

process

Cash Optimizer Improvements
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Total value of 

recommended early 

payments
Total value of 

transactions not need 

accelerations 

required to me cash 

need

Recommend early 

payments

Transactions not 

requiring acceleration

Cash Optimizer Improvements
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Treasury Agent may 

change date and 

amount needed

Treasury Agent may 

add remove items
Treasury Agent may 

accept offer

Cash Optimizer Improvements
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New confirmation 

page

List of accepted 

offers

Summary amounts

Cash Optimizer Improvements



24PUBLIC© 2021 SAP SE or an SAP affiliate company. All rights reserved.  ǀ

New: After the “Treasury Agent” 

accepts an offer, there is a hyper link 

to the rules.

Improved Buyer-Initiated Auto-Acceptance Rules
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New: Applicable customers

New: Details of chosen limits

Only one rule may be active

New: Last updated byYou may create up to 5 rules

Improved Buyer-Initiated Auto-Acceptance Rules
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New: A rule may be applied either to “all” 

suppliers or selected suppliers

New: Max discount rate

Changed: APR re-abled “Annual 

Rate” for non-US customers

Improved Buyer-Initiated Auto-Acceptance Rules

Only one rule may be active. If you activate a rule, 

the network will deactivate all other rules. 
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New: Rules in payment menu

Improved Buyer-Initiated Auto-Acceptance Rules
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To aid suppliers in transition, 

there is a hyperlink to new rule 

page in old settings location.

Improved Buyer-Initiated Auto-Acceptance Rules
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