
PUBLIC

Chris Chase, SAP Ariba
Target GA: Q2 2024 (Release 2405)

Feature at a Glance
Taulia Payables Solutions – Accepted discounting offers



2PUBLIC© 2024 SAP SE or an SAP affiliate company. All rights reserved.  ǀ 2

Introducing: Taulia Payables Solutions: Accepted 
discounting offers

Feature Description

• When suppliers accept early payment 
offers in return for a discount on the 
Taulia application, Taulia copies the 
accepted discounting offer to the SAP 
Business Network. This way suppliers 
can see the expected payment date and 
payment amount on the SAP Business 
Network when checking on the status of 
an invoice and viewing scheduled 
payments. When suppliers view 
remittance advices on the SAP Business 
Network, suppliers can see that reduction 
in expected payment amount is the result 
of the supplier's own action in the Taulia 
application.

Key Benefits

• Buyers and suppliers have access to 
liquidity helps companies to bolster 
continuity, meet debt obligations and 
avoid interruptions to long-term capital 
investments. Suppliers can see expected 
payment date and amount without 
navigating to the Taulia application. SBN 
remains the one place where suppliers 
can check on invoice status and reconcile 
receivables.

SAP Business 
Network

Audience:

Buyer and Suppliers

Enablement Model:

Automatically enabled
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Feature at a Glance
Introducing: Taulia Payables Solutions: Accepted discounting offers
Customer challenges

Solution area

Meet that challenge with 
SAP Ariba

Implementation information

Experience key benefits

Prerequisites and Restrictions

Ease of implementation      
Geographic relevance

Low touch / simple 
Global

SAP Business Network This feature requires a subscription and 
commercial agreement with Taulia.

• Buyers must implement Taulia’s add on. 

• The supplier must be enabled on the 
business network.

• Buyers must load scheduled payments 
and remittance advices data to Ariba 
Network.

• Without sufficient liquidity, businesses can 
fall short on promises made to customers. 

• Buyers and supplier have opposing 
working capital needs.

.

Taulia Payables Solutions: These are “buyer-
led,” i.e. the buyer enables the supplier to receive 
cash earlier. Payables solutions take two primary 
forms:

• Supply Chain Finance: The supplier is paid 
early using funding from a third party. The 
buyer then pays the funder upon the original 
maturity of the invoice. 

• Dynamic Discounting: Early payment is made 
directly by the buyer to the supplier allowing the 
buyer to obtain a discount on the invoice. 
Supplier similarly obtain critical liquidity.

Accepted discounting offers copy from Taulia to 
SAP Business Network.

• Buyers and supplier have access to liquidity 
helps companies to bolster continuity, meet 
debt obligations and avoid interruptions to 
long-term capital investments. 



4PUBLIC© 2024 SAP SE or an SAP affiliate company. All rights reserved.  ǀ

Enablement: Buyer integration & transaction flow

Buyers continue to send payment proposal requests and payment remittance requests to the business 
network so that suppliers can 

1) See anticipated payment date and payment amount when researching invoice status

2) Receive remittance data and resolve accounts receivable exceptions

Warning: The business network must receive a payment proposal requests for each supplier in the scope of 
the Taulia implementation for supplier to see accepted Taulia early payment offers on the business network.

1. Send approved invoices to Ariba Network
1. View scheduled payment 

2.  Send Remittance document to AN

Payment 
Terms

DiscountsInvoice 
Automatio

n

Payment Proposal 
Request

Payment Remittance 
request 

Buyer Supplier

2. View remittance
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Taulia integration with Buyer and SAP Business Network

1. Send approved invoices to Ariba Network
1. View scheduled payment 

4.  Send Remittance document to AN

Payment 
Terms

DiscountsInvoice 
Automatio

n

Payment Proposal 
Request

Payment Remittance 
request 

Buyer Supplier

2. View remittance

1. Send approved invoices to Taulia

3. Send Accepted offer

3. Send Accepted offer

• Taulia has parallel integration with a buyer.   

• Taulia sends accepted offers to SAP 
Business Network to update scheduled 
payments with revised payment date and 
amount.

.

4.  Send Remittance document to Taulia

Payment Proposal 
Request
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The SAP Business Network through a buyer’s subscription of Commerce Automation remains the 
self service portal for suppliers to understand invoice and payment status.

The following Commerce Automation capabilities remain compatible with both the Taulia payables 
and the SAP business network discounting solutions:

• Scheduled Payment and Remittance Tiles display the suppliers anticipated and received cash 
flow 

• The scheduled payment detail page displays accepted offers

• The scheduled payment detail page continues to show early payment time line

• Buyers and suppliers may continue to navigate to scheduled payments to see accepted offers 
when viewing related documents starting from PO, Invoice and remittance

Taulia Payables Solutions: Accepted discounting offers
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Taulia Payables Solutions: Tiles, lists and filters on home page and 
workbench

The scheduled payment include updates 
resulting from Accepted Offer interface 

from Taulia
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Problem: 
• Suppliers need to quickly 

research the early payment audit 
trail when researching invoice 
and payment status.

Solution: 
• Scheduled Payment Detail page 

includes early payment offers 
accepted by suppliers and sent 
by Taulia for discounting.

Benefit: 
• Suppliers may quickly 

understand when and why they 
were paid early.

• Buyers receive fewer inquires 
since information accessible to 
suppliers.

Taulia Payables Solutions: Accepted discounting offers

New early payment status of 
Taulia Discount

Scheduled payment detail page available 
through related documents or scheduled 

payment tile
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Problem: 
• Audit trails provide a step by step history of a 

transaction.
• Examiners need to trace financial data through 

the entire lifecycle of a transaction.
• Examiners have difficulties finding business 

events in system logs files
Solution: 
• The Early Payment Timeline presents 

examiners with a graphical rendition of the 
business events associated with a dynamic 
discount or supplier chain financing early 
payment.

Benefit:
• Supplier quickly understand the transaction life 

cycle.Suppliers quickly understand when and 
why they were paid early.

• Buyers receive fewer inquires since information 
accessible to suppliers.

Taulia Payables Solutions: Early payment timeline
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Taulia Payables Solutions: Early payment timeline

Original due dateEarly payment date accepted 
by supplier’s “Treasury Agent”

Payment date of remittance
Date invoice approved

Cash flow improvement
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Taulia Payables Solutions: Early payment timeline

Cash flow improvement

Audit Trail: Who accepted offer on 
Taulia platform and when
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Problem: Suppliers need to quickly research the early payment audit trail when researching invoice and payment status.

Solution: Suppliers see scheduled payments when viewing related documents starting from PO, Invoice and remittance

Benefit:  Suppliers may quickly understand when and why they were paid early. Buyers receive fewer inquires since 
information accessible to suppliers.

Taulia Payables Solutions: Related documents
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Problem: 
• The people who reconcile remittance data are 

often different that those who accept early 
payment offers.  

• They are sometimes confused by early 
payments and mistakenly assume the buyer 
paid them to little

Solution: 
• In-line remittance matching clarifies when a 

short-payment is the result of a supplier’s 
acceptance of an early payment offer.

Benefit: 
• Suppliers may quickly understand when and 

why they were paid early.

• Reduces supplier inquires for a buyer’s 
Accounts Payables.

Taulia Payables Solutions: In-line remittance matching



14PUBLIC© 2024 SAP SE or an SAP affiliate company. All rights reserved.  ǀ

Taulia Payables Solutions: In-line remittance matching

Matching discount appears when 
suppliers research invoice status and 

navigate to remittance tab

Taula discount called ot when suppliers 
research invoice status and navigate to 

scheduled payment tab
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Early payment detail report

The early payment detail report help suppliers reconcile early payments accepted on either 
though the Ariba Network discounting solution or the Taula discounting solution.  

Limitation: The columns in yellow are not available from the Taulia solution
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Problem: 

• Supplier need tools to discuss performance with 
customers especially when in relates to working 
capital.

• Suppliers need help to readily see the benefits 
of early payment solutions.

Solution: 

• Financial KPIs and benchmarks on the SAP 
business network home page

Solution: 

• Suppliers see Taulia benefits such as 
improvements in on-time payment, reduction of 
payment days late, improvement of DPO.

• Suppliers sees related KPIs that negatively 
impact working capital such as high invoice 
exception rates and long invoice cycle times.

Taulia Payables Solutions: Financial KPIs and Benchmarks
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Many tax authorities with VAT or similar indirect tax methods allow supplier to adjust tax when a supplier agrees 
to an early payment offer.  See tax adjustments.  The Taulia solution however does not set supplier the supplier 
expectations such tax adjustments.  This limitation of the Tulia solution has the following impacts on suppliers:

Where as a supplier who accepts 2% discount on the Ariba Network, will see a Total Settlement Amount of 1176 GBP of a 4 
GBP tax adjustment…

Limitations (Non-US only):Tax Adjustments

https://support.ariba.com/item/view/165676
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…. a supplier  who accepts 2% discount on the Taulia solution, will see a Total Settlement Amount of 1180 GBP.  This 
difference may be very confusing to suppliers accepting offers both platforms.

Limitations (Non-US only):Tax Adjustments
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Furthermore the in line remittance matching logic on the network will flag possible exceptions since the buyer’s ERP system 
will reduce the net settlement amount by the 4 GBP adjustment when a supplier accepts 2% discount on the Taulia solution.

Limitations (Non-US only):Tax Adjustments
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Supplier will can not use the early payment detail report to assist with the creation of tax adjustments in their financial system 
nor can he use the early payment detail report to aid in the reconciliation of payments as can performed with the Ariba 
Discounting solution. This difference may be very confusing to supplier accepting offers both platforms.

Limitations (Non-US only):Tax Adjustments
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