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Disclaimer

The information in this presentation is confidential and proprietary to SAP and may not be disclosed without the permission of SAP.

Except for your obligation to protect confidential information, this presentation is not subject to your license agreement or any other service
or subscription agreement with SAP. SAP has no obligation to pursue any course of business outlined in this presentation or any related
document, or to develop or release any functionality mentioned therein.

This presentation, or any related document and SAP's strategy and possible future developments, products and or platforms directions and
functionality are all subject to change and may be changed by SAP at any time for any reason without notice. The information in this
presentation is not a commitment, promise or legal obligation to deliver any material, code or functionality. This presentation is provided
without a warranty of any kind, either express or implied, including but not limited to, the implied warranties of merchantability, fithess for a
particular purpose, or non-infringement. This presentation is for informational purposes and may not be incorporated into a contract. SAP
assumes no responsibility for errors or omissions in this presentation, except if such damages were caused by SAP’s intentional or gross
negligence.

All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ materially from
expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, which speak only as of their dates,
and they should not be relied upon in making purchasing decisions.
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SAP Procurement
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SAP Procurement North Star
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Innovations Source and Contract

Ié]_w_l@ Increase responsibility
- . i by collecting, analyzing,
Embedded and building
pR= Analvtics & Improved productivity by == Contract Lifecycle sustainability metrics
= (® Naytcs - Management within sourcing process
Insights-to-Action/ €mbedding dashboards — gp
ﬂ © next to buying, sourcing, ‘__\ *
| i *
and contracting processes , o
Contextual recommendations SEEt el mt_elhgent Sustainable
and analytics for sourcing contract authoring and Purchasing
and contracting* post execution obligation
management and deeper
integration using Icertis
4 N 4 N
S 2022 ) { 2023 )
Increase industry
° reach by providing
04 ‘ ®-0 e-tendering features
¢-9o Category build for EU/UK/US
()
-9 ‘.’0" Management
Category Streamline category strategy planning & _Indirect & -
Management and execution monitoring to achieve Direct Material =
better business outcomes* Scale category management Sourcing
including direct material spend 0

to identify opportunities and
mitigate risks

* Available in EAC or Guided Beta, GA is planned for 2023
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SAP Ariba Category Management

Description

SAP Ariba Category Management is a
solution capability that digitalizes and
streamlines the development, execution
and monitoring of procurement category
strategies.

Category analytics, process guidance,
analysis frameworks and system-
enabled recommendations allow
procurement organizations to move
towards intelligence-driven category
management.

The first release of the solution is
available for customers in Europe and
US data centers.*

*The solution is available on the EU10 and US30
BTP data centers. And the integration is
recommended with Ariba realms in the
corresponding data centers.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

Customer benefit

Category management today is a data-
intensive, manual, time consuming and
disconnected process, which:

o Requires manual efforts for category
planning, is disconnected from the
purchasing process, gathers data from
multiple disparate sources.

o Offers limited visibility on KPIs and the
outcomes of the category strategy.

SAP Ariba Category Management
streamlines the category strategy
creation and management process,
offering intelligence-driven

category management that leads to
more informed and efficient business
decisions, resulting in cost savings,
reduced risks and realization of other
key business goals.

User
Category Management Administrator
Category Manager
Category Management Viewer
Category Strategy Approver
Strategic Sourcing Professional

Enablement model
Contact Account Executive

Applicable solutions:
SAP Ariba Category Management
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Category Management | The Business Process —
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Workflow Taxonomy Category Opportunity Strategy Plan Strategy
Profile Analysis Development Execution

- In the following slides, we want to highlight how SAP Ariba Category Management supports the process

Il
X
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SAP Ariba Category Management | Home Page

F-CH %
Workflow Taxonomy

Navigate to the key steps of the
category management process
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SAP Ariba Category Management | My Inbox

"o 3, =0 - % ©
Workflow Taxonomy Category Profile Opport‘unlty Strategy Plan Strategy
Analysis Development Execution

W Home v
Allows category strategy approvers i i s oy
to review the strategy and plan
documents submitted for their a 5
approval. -
Category strategy approvers can | e o
approve or reject these documents. 2 D D S

B0 = c:

Opportunity Analysis

Advanced Analytics
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SAP Ariba Category Management | My Inbox

-0 % =5 gm %}
Workflow Taxonomy Category Profile Opport‘umty Strategy Plan
Analysis Development

Allows category strategy approvers ‘ 5'7”
to review the strategy and plan 5
documents submitted for their G resmesh

GrpTest - part2 - plan 2

Plan Basic Information Strategy Summary Goals (1) Initiatives (1)

©

Strategy
Execution

Linked Tools Approval Comments
GrpTest - part 2 - plan 2
ap p roval . Lincy Thankachan Eli... Medium Linked Tools
Enterprise Commute (CAT-44)
C ate g O ry Strate gy ap p rove rS Can & Segmentation & swot & Spend Profile @ Goals @ Category Value Levers @ Initiatives
approve or reject these documents.
Approval
(o) > ()
Sla;ehcﬂ.;ers Stvate\g.i;: Ap;;'cver
Comments
8 Enter your comments here and click Approve or Reject.
it v B8 Approve  Reject Showlog  Claim
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SAP Ariba Category Management | My Inbox
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Workflow Taxonomy

Allows category strategy approvers ‘

to review the strategy and plan
documents submitted for their
approval.

Category strategy approvers can

approve or reject these documents.
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My Inbox v Search In: "Apps”
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All Tasks (1) Stakeholder Approval

Search Q

GrpTest - part 2 - plan 2

G REFRESH

Plan Basic Information Strategy Summary Goals (1)

GrpTest - part 2 - plan 2

Lincy Thankachan Eli... Medium

Plan Basic Information

Enterprise Commute (CAT-44)

Overview

Name:
GrpTest - part 2 - plan 2

Effective From Date:
2128125

Due Date:
6/28/25

Category:
Enterprise Commute

Phase:
Pending Approval

Created By:
lincy.thankachan.elizabeth@sap.com

Strategy Summary

it v @

Strategy Plan
Development

Initiatives (1)

Template Setup

Category Segmer
Routine

Approve

Strategy
Execution

My Inbox X

Specifies how approvers can review, and
approve or reject the strategy and plan
documents.

The My Inbox page allows level 1 approvers
and the category strategy approver to review
the strategy and plan documents submitted for
approval by category managers. The approvers
can approve or reject these documents.

You must have the

Category_Plan_ Approver,

agement Viswer, and the
icipant roles to approve or
reject the documents from the My Inbox page.

The strategy and plan documents that are
submitted for approval are listed in the left
navigation panel. You can search, sort, filter,
and group documents based on specific
criteria.

Select a plan document in the left navigation
panel, and in the panel on the right, you can
view the information of the selected document
in tabs.

Need More Information?

See My Inbox and Approving or Rejecting a
Plan Document.

Reject Show Log Claim 4

Help Topics

Search Help Topics

[E] My Inbox
Specifies how approvers can review, and

approve or reject the strategy and plan
documents.

All Tasks

[i] Approve or Reject a Strategy ...

»
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SAP Ariba Category Management | Help Guidance with SAP Companion
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Workflow Taxonomy

Clicking on the question mark
triggers the SAP Companion in-

app help

Help topics are context-sensitive
and change as new pages are
accessed

Click on the help tile to launch a
description of the functionality on
the screen

Ability to customize content is not
currently available on BTP
applications.
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Category Profile

< w Manage Category Profile v

Bearings (MRO-03) v

Category Details

yp Category Manager.
Vined Bondili

Name:

Bearings

Category Code:

MRO-03

Description
This category plan focuses on the procurement of
valves and distribution products for all our
production sites. The scope will cover the entire
procurement process, including supplier selectio.
Segment

Leverage

Company Policies 4ofS

Environmental policy

Production

Ethical sourcing policy

Production

Quality control policy

Production

Safety policy

Production

Ol
d

Opportunity
Analysis

Product Classifications

3PL Services (D082)

Beroe

Sodium Silicate (D092)

Beroe

Valves (401416)
UNSPSC

Spend Channels

MRO Catalog

Catalog

3of 3

Strategy Plan
Development

Laws and Regulations 2ofT

Safe Drinking Water Act (SDWA)

The Clean Air Act

Strategy
Execution

Team Members

Andy Rubinson

The Occupational Safety and Health ActC

The Pipeline Safety Act

Stakeholder Map

AR )
andy.rubinson@sap.com
CatMan01 catman01

Cec
catman01@sap.com

Stakeholder Map x

View the matrix depicting the degree of
involvement and degree of impact of
stakeholders.

The Stakeholder Map card displays 2 2x2
matrix for the stakeholders defined for a
category by the assigned category manager.
The stakeholder matrix displays four
quadrants, with Degree of Involvement in the
x-axis and Degree of Impact on the y-axis
Stakeholders are displayed in the respective
quadrant depending on the value you define
for Degree of Involvement and Degree of
Impact for each stakeholder.

Meet Needs Key Players
xh M\ AR
Inform Only Show Consideration

Low Involvement High Involvement

Help Topics

s

(@ About Category Profile
Category Details

Laws and Regulations
Product Classifications
Team Members

Company Policies

Spend Channels

Stakeholder Map
View the matrix depicting the degree of

involvement and degree of impact of
stakeholders.

»
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SAP Ariba Category Management | Taxonomy Management
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i a S5

Workflow Taxonomy Category Profile Opport.unlty Strategy Plan
Analysis Development

Allows category management
administrators to define and
manage system purchasing
categories, including:

Upload
Create
Update
Delete
Publish
Monitor
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¢ BT anage Toxonomy v

Purchasing Categories

You can use purchasing categories to structure purchases made in your organization

A There is 1 category with an unpublished status. Publish All

Name Code Category Manager Category Strategy Approver
v Al All
> An Unassigned CAT-991
> Construction FM Equipment CAT-23
> Distribution and Conditioning Systems and Equipment MRO-01
v Facilities Mgmt CAT-1
» Construction CAT-11
> Fuel & Related Fluids 2017
v Information Technology CAT-2
> Hardware CAT-21
IT Services CAT-2.2
» Software CAT-2.3
> Telecommunications CAT-2.4
v Operations CAT-4.
> General Supplies CAT-4.1

Published

Published

Published

Published

Published

Published

Published

Published

Published

Published

Published

Published

Published

Published

©

Strategy
Execution

AR

Search Q YV ImportExport  Create
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SAP Ariba Category Management | Taxonomy Import
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Workflow Taxonomy Category Profile Opport.unlty Strategy Plan Strateg_y
Analysis Development Execution

< w Manage Taxonem y v
Category management . . .
Purchasing Categories Import/Export Categories

administrators can import

purchasing categories to SAP | o e T
Arl b a C ateg 0 ry M an ag eme nt by Name Code Catagory Manager Cotegory Straegy Approver | Status

PPPPPPPP

using an Excel file -

PPPPPPPP

Download the Excel template from - oomemmommmmnwe
the Ul i
Must contain a unique category
name and category code for every ... . o
purchasing category and - - .
subcategory. -

eeeeeeeeeeeeeeeeeeeeeeeeeeeeeee

Also possible to associate product
classifications

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC 15



SAP Ariba Category Management | Taxonomy Import

L S = I - b @
Workflow Taxonomy Category Profile Opport_unlty Strategy Plan Strategy
Analysis Development Execution

Category management = oo ez

administrators can import e e | |
purchasing categories to SAP

Ariba Category Management by
using an Excel file

Download the Excel template from
the Ul

Must contain a unique category
name and category code for every
purchasing category and
subcategory.

Also possible to associate product
classifications
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SAP Ariba Category Management | Purchasing Category & Sub-Category Creation

ainle % =00 i (% o
: Opportunity Strategy Plan Strategy
Workflow Category Profile Analysis Development Execution

< w Manage Taxonomy AR

Purchasing Categories New Category @

To add new categories directly =~ TrEEETECTEENNE L
i n th e U | . Cl iCk C re ate A There is 1 category with an unpublished status. Publish All

Search Q ¥V ImportiExport
. .
E n te r I nfo rm atl O n fo r th e Name Code Category Manager Category Strategy Approver Status

v oAl All Publishe CAT-213

. .
"
olnowing tielas —
- > AnUnassigned CAT-991 Publishe

g

> Construction FM Equipment CAT-23 Publishe

ate| egy Approver:
C ate g O ry N al I I e > Distribution and Conditioning Systems and Equipment MRO-01 Publishe @

v Facilities Mgmt CAT-1 Publishe

C ate g O ry C Od e > Construction CAT-11 Publishe
> Fuel &Related Fluids 2017 Publishe

P are nt C ate g O ry ~  Information Technology CAT-2 Publishe
v Hardware CAT2.1 Publishe

Communication and networks cAT-2.11 Publishe

C ate g O ry M a'n a'g e r Computing & Peripheral CcAT-2.12 Publishe

IT Services CAT-2.2 Publishe

Category Strategy
Ap p rOVe r > Telecommunicati tions CAT-2.4 Publishe

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC 17



SAP Ariba Category Management | Purchasing Category Publishing

-

Workflow Taxonomy

After entering the necessary
information, click Save and
Publish

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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Purchasing Categories

You can use purchasing categories to structure purchases made in your organization

Opportunity
Analysis

A Thereis 1 category with an unpublished status. Publish All
Name Code
v Al Al
> AnUnassigned CAT-991
> Construction FM Equipment CAT-23
> Distribution and Conditioning Systems and Equipment MRO-01
v Facilties Mgmt CAT-1
> Construction CAT-1.1
> Fuel & Related Fluids 2017
v Information Technology CAT-2
v Hardware CAT-2.1
Communication and networks CAT-211
Computing & Peripheral CAT-212
IT Services CAT-2.2
> Software CAT-2.3
> Telecommunications CAT-2.4

Category Manager

Strategy Plan
Development

Search

Q v

Category Strategy Approver

Import/Export

Create

Status

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Publishe

Strategy
Execution

New Category

Category Name:*

Mobile Devices

AR

K
T

Parent Category:

Information Technology

Category Code:*

CAT-21.3

Category Manager:

Category Strategy Approver.

Save

Cancel
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SAP Ariba Category Management | Category Profile

0o 4

Workflow Taxonomy

Category managers can define
additional information for their
assigned categories, including:

Laws and regulations
Spend channels
Company policies
Stakeholders

to comply with the defined
standards during the category
procurement process.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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< w Manage Category Profile v

Valves (MRO-03) ~

Category Details

Mw  Category Manager:

Ol
d

Opportunity
Analysis

Product Classifications

3PL Services (D082)

Beroe

Sodium Silicate (D092)
Beroe

Valves (401416)
UNSPSC

Stakeholder Map

. MestNee ds y Play
]
z
=) o g
E xt M\ AR
Inform Only h nsider:
]
£
3 RK
Low Involvement High Involvem

%

Strategy Plan
Development

©

Strategy
Execution

Laws and Regulations

Safe Drinking Water Act (SDWA)

The Clean Air Act

The Occupational Safety and Health Act

The Pipeline Safety Act

AR
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SAP Ariba Category Management | Category Profile — Team Members/Stakeholders

-0 F— Ol
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Workflow Taxonomy Cate_QOW Opport_unity Strategy Plan Strategy
Profile Analysis Development Execution

< ==< > Manage Category Profile ~

il
. x

Team Members
Valves (MRO-03

EEEEE

ipplier Manager for MRO

Category managers can add, edit, and delete internal team members to their categories.

20
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SAP Ariba Category Management | Category Profile — Team Members/Stakeholders

Workflow Taxonomy
Stakeholder Map
~ Meet Needs Key Players
]
:;L
= xh M\ AR
_ Inform Only Show Consideration
[=}
3
3 RK

Low Involvement

High Involvement

=] Ol
>
>
=00 -
Category Opportunity
Profile Analysis
< w Manage Category Profile v
Mlanage Category Profile / Stakeholder Map
Stakeholder Map
Valves (MRO-03)
Stakeholder Map
Name* Email Department*
Purchasing
MW
User Support
AR
Purch g
xh
Res d Devels t
RK

S

Strategy Plan Strategy
Development Execution
AR
5 a v
Job Titl Degree of Impact* Degree of Involvement* Goals and Expectations
Sourcing Manager f [ Hign ] [ Hign] that category plans are well defined and all
Val upstream processes' to Sourcing are complsted
before in... More
 Hicn [ Hicn
Category Owner - m MNeeds to ensure category goals are meet
Distribution and
Conditioniny g Sys
Head of R&D for Valves [T | medium|

Category managers can add, edit, and delete internal team members to their categories.

The stakeholder matrix displays four quadrants, with Degree of Involvement in the x-axis and Degree of
Impact on the y-axis. Stakeholders are displayed in the respective quadrant depending on the value
you define for Degree of Involvement and Degree of Impact for each stakeholder.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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SAP Ariba Category Management | Category Profile - Product Classifications

— xg ]

- =m
Category

Workflow Taxonomy

The Product Classifications
card displays the UNSPSC,

< w Manage Category Profile v

Manage Category Profile / Product Classifications

ACT, and Matel"ial Group _I_’rjodqct Classifications
mappings defined for the Product Classifications
Category. Nare

3PL Services

Sodium Silicate

Category managers can only
view the product classification
details from the Product
Classifications card.

Valves

Product classifications for
categories are defined by
category management
administrators.
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Analysis
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Strategy Plan
Development

Material Group

No Data to Display
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Execution

Code

Dos2

D032

401416

AR

Type
Beroe
Beroe

UNSPSC
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SAP Ariba Category Management | Category Profile - General Information
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Workflow Taxonomy Category Opport_unity Strategy Plan Strategy
Profile Analysis Development Execution

< @ Manage Category Profile v

Manage Category Profile / Category Details

Category Details

Valves (MRO-03)

AR

Category Details

Category Manager: Category Code: MRO-03 Segment
Category Name: Valves Description:  This category plan focuses on the procurement of valves and
Access:  Everyone Can View distribution prod ucts for all our product_mn sites. The scope will Segment: Routine
cover the entire procurement process, including supplier
Source: Segmentation

selection, contract negotiation, order processing, and delivery.

The Category Details card displays information about the category such as category name, category
code, category manager, and category description, defined by the category management administrator.

Category managers can add or edit the description of the category and edit user permissions.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC



SAP Ariba Category Management | Category Profile - Laws and Regulations

== Ol
w4 B B & e
Workflow Taxonomy Category Opport_unity Strategy Plan Strategy
Profile Analysis Development Execution

Laws and Regulations §of 4 < w Manage Category Profile v AR

Manage Category Profile / Laws and Regulations

Safe Drinkdng Wnter At [SDWH Laws and Regulations

Valves (MRO-03)

The Clean Air Act Laws and Regulations Search Q v

Name* Department Issuing Authority Rule Citation Rule Citation Name Jurisdiction Attachment*
- _ & ~ _ & Safe Drinking Water Act Production Environmen ital Protection Agency 42 U.S.C. 300f-300j-9 Safe Drinking Water Act United States Safe Drinking Water Act (SDW...

The Qccupational Satety and Health Act (SDWA)
The Clean Air Act Production Environment tal Protection Agency 42 U.5.C. §7401 et seq. (1970) The Clean Air Act (CAA) United States Summary of the Clean Air Act
The Occupational Safety and Production OSHA Public Law 91-596 Public Law 91-596 United States OSH Act of 1970 _ Occupation...

The Pipeline Safety Act Health Act
The Pipeline Safety Act Research and Development PHMSA Public Law 102-508 The Pipeline Safety Act United States The Pipeline Safety Act.pdf

Displays the list of laws and regulations defined for a category.

Category managers can define the laws and regulations that have a direct impact on the purchasing
process of the category.

Click the card header to view, create, edit, and delete laws and regulations

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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SAP Ariba Category Management | Category Profile — Company Policies

O = — GOlul
' 3 =00 4 %} “»
Workflow Taxonomy Category Opport_unlty Strategy Plan Strategy
Profile Analysis Development Execution

List of company policies s g .
defined for a category by the Company Policies

assigned category manager. .
Category managers can define e i .

the internal company policies —— e s . B

that have a direct impact on the ot 1

purchasing process of a T - S

category.

Search and filter are available.

Attachments may be
downloaded by clicking on the
attachment hyperlink.
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SAP Ariba Category Management | Category Profile — Company Policies

B-CFO0 % = gm %}

©

wordon
¢ ET7 manage category Profite v o
List of company policies Company Policies
defined for a category by the
assigned category manager. -
Category managers can define I . .
the internal company policies s o
that have a direct impact on the =
purchasing process of a
category.
Search and filter are available.
Attachments may be
downloaded by clicking on the

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

26



SAP Ariba Category Management | Category Profile — Spend Channels

o 4

Workflow Taxonomy

< w Manage Category Profile v

Manage Category Profile / Spend Channels

Spend Channels

Valves (MRO-03)

Spend Channels

Name* Rule Number

MRO Catalog MRORule_1

=

Category Opportunity
Profile Analysis

Department

Purchasing

B

Strategy Plan
Development

Spend Channel*

Catalog

©

Strategy
Execution

AR

Search Q v

Displays the list of spend channels defined for a category by the assigned category manager.

Category managers can define spend channels that have a direct impact on a category’s purchasing process.

Click the card header to view, create, edit, or delete the spend channels associated with the category

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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SAP Ariba Category Management | Intelligent opportunity analyzer

-0 % =hHO

Workflow Taxonomy

< w Manage Opportunities v
Operations

Opportunities

Filtered By: Status (New)

Name Source
I All regions Operations Supplier Fragmentation Recommended
I US Operations Supplier Fragmentation Recommended

I NAMER Operations Supplier Fragmentation Recommended

Ol
d

: Opportunity
Category Profile

Value Lever

%

Strategy Plan
Development

Goal Type

Search

©

Strategy
Execution

Q v —+ Create Opportunity

Status

New

New

New

X
Creation Date
Jan 26, 2023
Jan 26, 2023

Jan 26, 2023

Automatically recommends opportunities for categories based on spend data available for categories in
SAP Ariba Category Management. These recommended opportunities can be accepted or dismissed.

Category managers and strategic sourcing professionals can also create new adhoc opportunities by
analyzing spend data, tracking market conditions, reviewing expiring contracts, and other activities.

Category managers can manage and monitor opportunities and initiatives. Strategic sourcing professionals
can also convert opportunities to initiatives or guided sourcing projects.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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SAP Ariba Category Management | Manage Opportunities

B0 % =

Workflow Taxonomy

The intelligent opportunity analyzer extensively
uses historical spend data to provide data
visualization charts for category spend data
using embedded SAP Analytics Cloud.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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: Opportunity Strategy Plan
t Profil :
Category Profile Analysis Development

< ETF wansgo opportunies v

Standardize on payment terms - NAMER

mplem
Status:
New
Plan reatio
- lar 1, 2
own ssigne
pportunity Details
Category:
Valves
Description:
rove nts terms across supply base
ver:
prove paymen
ion @
Soure
Adho

©

Strategy
Execution

Category Spend Profile

Category Spend Spend by Supplier
Valves | NAMER | USD Valw MER | USD
13.56

Top 5 Suppli
Last 12 Months P upplers

10m
Quarter! ly Spend
159

spend by Subcategory

No Data to Display

55555
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SAP Ariba Category Management | Strategy Development Processes

=00 N = = 8s, O

: Opportunity Strategy
Workflow Taxonomy Category Profile Analysis Execution
. < w Develop Strategy and Plan v AR
Using the strategy and plan documents,
2023 - MRO Plan - Valves

Cate g O ry m an ag e rS Can d efi n e a p I an to & 2023 - MRO Plan - Valves is active and you can now track its progress from the Monitor Strategy Execution page. Open Monitor Strategy Execution X
implement and monitor a category's strategy. — ccooems cne e

Strategy End Date: 12/31/23  Created By Active Routine

Category managers can create multiple © o Ol Q) s (© v
strategies for each category, but only one e

approved strategy and plan document can be
active at a time.

Mandatory tools are configured by category i@
management administrators. Tools such as
Category Segmentation, Goals, Initiatives, :
Category Spend Profile, and Value Levers
are configured as mandatory tools by default.
—~ [ ] I
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plan document by category managers.
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. Opportunity Strategy
Workflow Taxonomy Category Profile Analysis Execution

« &7

Develop Strategy and Plan v

AR

Using the strategy and plan documents,
category managers can define a plan to
implement and monitor a category's strategy.

Strategy and Plan Documents / 2023 - MRO Plan - Valves

2023 - MRO Plan - Valves

@ 2023-MRO Plan - Val w track its progress from the Monitor Strategy Execution page. Open Monitor Strategy Execution

Strategy I B Active Routine
Category managers can create multiple () conpaynas © nr " &) e
strategies for each category, but only one 2 ket Ay -
approved strategy and plan document can be
active at a time. —

Mandatory tools are configured by category
management administrators. Tools such as

Category Segmentation, Goals, Initiatives, ity e
Category Spend Profile, and Value Levers

are configured as mandatory tools by default.

Optional tools can be added to a strategy and
plan document by category managers.
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Workflow Taxonomy Category Profile Opportunity Strategy
Analysis Execution

Using the strategy and plan documents, <« BT orvpsomesy st~

Strategy and Plan Documents / 2023 - MRO Plan - Valves

category managers can define a plan to 2023 - MRO Plan - Valves
i m p | e m e nt an d m 0 n itor a Categ O ry'S Strate gy . @ 2023 - MRO Plan - Valves is active and you can now track its progress from the Monitor Strategy Execution page. Open Monitor Strategy Execution

Strategy Start Date: /23 Category: Valves Phase  Template
Strategy End Date: 12/31/23  Created By: Active Routine
~ R

Category managers can create multiple (@) soorans O s © s o
strategies for each category, but only one © Stegy ot et B
approved strategy and plan document can be | g—

a‘ :tlve at a tl I I | e Reduce Contract Leakage Improve payment terms Identify new Diverse supplier base Standardize on payment terms - NAMER
.

Spend Efficency Target of 10.00 Perce...  * look for opportunities to standardize on payment terms 12/30/2022 - 12/29/2023 Active Payment term optimiza New *

At Ris Valves Adho

AtRisk Improve logistics ! dhoe

1123 - 12/31/23

Mandatory tools are configured by category

Evaluate

Improve payments terms Standardize on payment terms - APAC

management administrators. Tools such as S -
Category Segmentation, Goals, Initiatives, oY |

Category Spend Profile, and Value Levers
are configured as mandatory tools by default.

Optional tools can be added to a strategy and
plan document by category managers.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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| Opportunity Strategy
Workflow Taxonomy Category Profile Analysis SEE
Using the strategy and plan documents, « BT oevepsumesy snsan~

category managers can define a plan to
implement and monitor a category's strategy.

Template

Phase
 Active Routine

Category managers can create multiple () compo () s s "~ s 0 o
strategies for each category, but only one -

approved strategy and plan document can be R
active at a time.

management administrators. Tools such as
Category Segmentation, Goals, Initiatives,
Category Spend Profile, and Value Levers
are configured as mandatory tools by default.

T
. E’v 32123
Mandatory tools are configured by category R
@

Optional tools can be added to a strategy and
plan document by category managers.
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Category Profile

w Monitor Strategy Execution v

Valves (MRO-03) -~

Reduc r Fragmentation

Spen On Track

Due Target of 500 # Suppliers
0.00

- -9

On Track

Target of 5%

"0

Target of 2.00M USD

Target of 8%

a )

Opportunity
Analysis

ncrease contract utilization 0% May 29, 2023
. .g Mo

Planning Calendar 1Week v Al

©

Strategy
Execution

< > April 30,2023 - May 6, 2023

Sun Mor Tue Wed Thu
30 1 2 3 4

Week 18

5> Manage Category Profile

Manage Opportunities

v Develop Strategy and Plan

& Category Segmentation
E Category Suppliers

& Cost Structure

E Risk Assessment it
& SWOT Analysis
& Spend Profile

{ Value Levers
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Analysis Execution

Workflow Taxonomy Category Profile

Category workbench provides = « &7 wemwmens

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Business Requirements

an overview of the category Business Requirements
strategy. Business Requirements s avw

RAQSCI Criteria Specified Requiremen it Need/Want

R - Regulatory Compliance with regulatory requirements is essential for valves used in various industries such as oil and gas, chemicals, and water treatment. [Need]

nce of Supply Ensuring a reliable and uninterrupted supply of valves is essential for customers who need valves to operate their systems continuously. As such, it is a fundamental need to have a robust supply chain and [Need]
s in pla

Mandatory tools are N
contingency plans in place
.
CO nfl g u re d by Cate g O ry | Q - Quality High-quality valves are essential for the safe and reliable operation of distribution and conditioning systems. [Need]
. . | S - Service Whil sice is not a fundamental need, it is a want that can add value to customers. Offering services can help build streng relationships with customers and differentiate a valve manufacturer from [Want]
management administrators. |

comy

While innovation is not a fundamental need, it is a want that can differentiate a valve manufacturer fram competitors. Offering innovative solutions can provide additional value to customers and help them [Want]
improve their operations.

Optional tools can be added
to a strategy and plan
document by category
managers.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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Opportunity Strategy
Analysis Execution

Workflow Taxonomy Category Profile

Category workbench provides
an overview of the category U —
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Category Profile

< w Develop Strategy and Plan v

om
d

Opportunity
Analysis

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Cost Structure

Cost Structure

Strategy Plan Strategy
Development Execution
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Opportunity Strategy
Analysis Execution

Workflow Taxonomy Category Profile

AR

Category workbench provides I

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Goals

an overview of the category Goals
strategy. R -

N KPI Target Progress Effectiveness Period Phase Status Created By
| Reduce Supplier Fragmentation Suppliers per $1G spend 500.00 # Suppliers 0% Jan1,2023 - Dec 31, 2023 Active On Track
M an d ato ry to 0 | S are Diverse Supplier Spend Diversity Spend Increase 5% 0% Jan1,2023 - Dec 31, 2023 Active On Track
.
CO nfl u re d b Cate O r Reduce Cantract Leakage Contract Leakage 10.00 Percentage  20% Jan1,2023 - Dec 31, 2023 Active At Risk
-
. . 52C Value target Value 8% 12% Jan1,2023 - Dec 31,2023 Active
management administrators -
" Realized Value Realized value 200MUSD 0% Jan1,2023 - Dec 31,2023 Active

Optional tools can be added
to a strategy and plan
document by category
managers.
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Category Profile

< w Develop Strategy and Plan v

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Initiatives

Initiatives

Initiatives

Ol
d

Opportunity
Analysis

8%

PPPPP

©

Strategy
Execution
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Opportunity Strategy

Category Profile Analysis Execution

< w Develop Strategy and Plan v ® AR

MRO Plan - V;

| Market Dynamics

MRO-03) / Strategy and Plan Documents / 2

Market Dynamics

Buyer Paver

Supplier Power

Details
Metric Name Score Notes
velry among valve manufacturers is s y com g vals sis cha ri tion ca
Competiive Rhaly 200 The rivalry among valve manufacturers is intense. as there are many companies competing for market share. Differentiation among valve manufacturers is challenging, and price competition can be fierce.
Score Assessment
ouyer Power 200 The buyer powier is moderate, as there are many buyers with varying levels of bargaining power. Some buyers may have significant bargaining power due to their size or importance to the valve manufacturer, while others may have less
ver Pow . bargaining power due to ther smaller size o the avalability of alternative suppliers
Supplier Power 200 The supplier power for valves is relatively low, s there are many suppliers of raw materials and components that go into making valves. While some suppliers may have significant bargaining power due to their market position, overall the
Suppl s 200 supplier power is rated as 2.
Score Assessment
Seope for New Entants 20 The new entry potential for valve manufacturing is low to moderate. The capital requirements for starting a valve manufacturing business are significant, and the industry is highly competitive, making it challenging for new entrants to establish
= wEntEns < themselues
Score Assessment
Seope for Substituies 200 The substitution potential for valves is moderate, as there are altemative products and technologies that can be used in place of valves in certain applications. However, velves are still essential components in many distribution and conditioning
P stitutes systems. and there are limited substitutes for them in many cases.

Score Assessment
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Opportunity Strategy
Analysis Execution

Workflow Taxonomy Category Profile

<« FNY Manage opportunities v ® AR

Valves -

Category workbench provides
an overview of the category
St rate g y . Opportunities Search Q V4 Create Opportunity

Filtered By: Status (New) X

Name Source Value Lever Goal Type Creation Date

Mandatory tools are

Stat,
I tandardize on payment terms - APAC Adhoc Improve payment terms Savings New Mar 1, 2023
. I Standardize on payment terms - NAMER Adhoc Improve payment terms Savings New Mar 1, 2023
configured by category -

management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Opportunity

Category Profile Analysis

< w Develop Strategy and Plan v

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Planned Spend

Planned Spend

Planned Spend

Period Spend (Currency, )

Jun 30, 2023 to Sep 29, 2023 55,000,000.00 USD
Sep 30, 2023 to Dec 30, 2023 15,000,000.00 USD
Mar 31, 2023 to Jun 29, 2023 1,000,000.00 USD

S

Strategy
Execution

Additiona LInformation

Flat 04 spend

Q2 is always slow

AR
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Opportunity

Category Profile Analysis

< w Develop Strategy and Plan v

Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRO Plan - Valves / Risk Assessment

Risk Assessment

Risk Assessment

Risk Impact Possibility of Occurrence
Competitive pressures lowr [Low]
Cost volatility Direct impact on profitability | Medium]
Quality control Impact on profitability and [Low]
costs

Risk of losing competitive [ edium]
advantage and quality and
support issues

Rapidly changing technology

Regulatory compliance Increase in administrative [Low]
overhead and possible
redesign

Regulatory compliance Increase in administrative [Low]
overhead and possible

redesign

Supply chain disruptions High [ medium |

Priority

©

Strategy
Execution

Search

Mitigation Options

Category managers should be aware of competitive pressures and should work to ensure that they are selecting the most
innovative and cost-effective solutions for their organization.

Hedge for foreign purchases and increase reserves of mission critical components when commodity prices drop

Category managers should work closely with their suppliers to ensure that all products meet the necessary quality
standards, & should have processes in place to monitor & address any issues that arise

keep ahead of preventative maintenance. invest in pi maintenance programs

Monitor news alerts from market intelligence providers

Monitor news alerts from market intelligence providers

Build resiliency

AR
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Opportunity Strategy
Analysis Execution

Workflow Taxonomy Category Profile

« BT

Category workbench provides
an overview of the category
strategy.

SWOT Analysis

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Workflow Taxonomy

Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Category Profile

< g

0-03) / Strategly_and Plan Documents / 2

Valves (MRO-O
Categ

ory Spend Pro

Valves | All regions | USD
1438w
Data is locked since Mar 2, 2023

Quarterly

y

spend

\
\

794737k
Q12023 Q2.2023

Ol
d

Opportunity
Analysis

Develop Strategy and Plan v

023 - MRO Plan - Valves /
file

eeeeeeeeeeeeeeeeee

No Data to Display

8%

3 - DEUTSCHE

©

Strategy
Execution
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Category workbench provides
an overview of the category
strategy.

Mandatory tools are
configured by category
management administrators.

Optional tools can be added
to a strategy and plan
document by category
managers.
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Opportunity Strategy

Category Profile

< w Develop Strategy and Plan v
Valves (MRO-03) / Strategy and Plan Documents / 2023 - MRQ Plan - Valves / Value Levers
Value Levers
Name Description
Category
Aggregate spend ar demand Consolidate suppliers. leverage OA recommendations to identify low hanging fruit
Demand management
Increase asset utilization tilizat
Market
Find new market dentify n tified d ppli
R pply b: olidate suppl
Prici
Di dentify sumpti d l b:
Process
Img g Evall Logi pol
Analyze and remove cost (TCO, Supply chain) Reduce shipping lanes and consalidate usage of greener suppliers
Suppli tivizat
Improve payment terms look for opportunities to standardize on payment terms

AR
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Configure versioning for strategy and (T e
. Manage Configurations
plan documents by enabling or
disabling the Enable Versioning i
and/or Initiate Reapproval attributes

for strategy and plan tools.

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC

S

Strategy

Execution

Search in: “Apps” Q

Version Control for Strategy and Plan
Enable Versioning creates versions of strategy and plan documents that are in the Active, Approved, or Rejected pha:

nnnnnnnnnnnnnnnnnnnn
uuuuuuuuuuuuuuu
uuuuuuuuuuuuu

aaaaa

Initiatives

nnnnnnnnnnnn

N0

000

Enable Versioning

Initiate Reapproval

cHONONONONONNONONONcNG
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. Opportunity Strategy
Workflow Taxonomy Category Profile Analysis Execution
Configure versioning for strategy and . = === " iesory
plan documents by enabling or cotegory Plan 2023- 202k
disabling the Enable Versioning Aot Leverge
and/or Initiate Reapproval attributes @ o B

for strategy and plan tools.

Strategy and Plan Submitted for Approval
23:29 by

A new version of the strategy and plan
document is created when the —
category manager edits the data in the
tools of a strategy and plan document.
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Opportunity Strategy Plan
Analysis Development

Workflow Taxonomy Category Profile

< w Monitor Strategy Execution v
Monitor Strategy Execution Valves (WRO-03) -

workbench provides an overview of

. . educe Contract Leakage rogress ue Date
the category, including: B - e
y . e Dec 312023 Terget of 10 Percents Identify new Diverse supplier base 07" . @ Dec?9,2003 >
> Manage Category Profile
Goals : ) ’
ntation 0%
ncrease contract utilization . .
- - - n Trac
Initiatives
0.00% 1Wesk v AL
<
Diverse Supplier Spend
iversity Spe:

Manage Opportunities

> Develop Strategy and Plan

Categories

Calendar with links to sourcing | || E——
project and contract information = 8| —
Quick links provide fast access to .
many components of the strategy ’

© 2023 SAP SE or an SAP affiliate company. All rights reserved. | PUBLIC
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Opportunity Strategy Plan

Workflow Taxonom Category Profile .
y gory Analysis Development

< w Monitor Strategy Execution v Search In: “Apps” Q ®

Integration to 3" party provider Laboratory Equipment (OPS-1.2) -
of category specific newsfeed,

Active Active
k d i d Search
m ar et yn am I CS an COSt Increase Diverse Supply Base Name Progress Due Date
. . Diversity Spend Needs Attention Category Spend Profile
St r u Ct u re I n fo r m atl O n Due Dec 31, 2023 Target of 5% EMEA - Consolidate Supply 75% Dec 30, 2023 , ‘
. 0.00% base N -9 > Manage Category Profile
. )

EMEA - Identify new Diverse  ggg Dec 20, 2023 , Manage Opportunities

Increase Diverse Spend suppliers A

. . . . .
A S u bSC rl ptl O n IS re q u I re d I n Diversity Spend At Risk NAMER - Consolidate Supply  100g5 Dec 30, 2023 > Develop Strategy and Plan
ec y >

Due Dec 31, 2023 Target of 4% base (]

0.00%

order to take advantage of this A e g S |

CHA Vaccine Institute, Pharos iBio to co-develop Al-

Sustainability Goals . .
based immunotherapies
e atu re Sustainability On Track Planning Calendar lWeek v Al 2 Aug 3, 2023 - News Feed Data Provider - Korea Bio...
.
Due Dec 31, 2023 Target of 4%
0.00% < > July 30, 2023 - August 5, 2023

Providers prepare for new vaccine threats as

- : 9 mandate officially sunsets
sun Mon Tue Wed Fr Sat .
rd 20 a1 1 2 2 5 Aug 3, 2023 - News Feed Data Provider - Newsbr...
Corp Savings Target
Savings On Track
. . Week 31 Pfizer Faces Lawsuit from GSK Alleging
roviders will be added to the
23.33% Aug 3, 2023 - News Feed Data Provider - Vigour ...
aEm— -9
Ll - NAMER - Lab Supplies Contract o
SA P Sto re I n th e fu t u re ) NAMER - Conract for Lab equipment Moderna Earnings Are Coming. Covid-19 Vaccine
. Category Details : Demand Will Be Top of Mind.
« EM(EA tL':b :\‘:EPLL‘EZ fontrad - Aug 3, 2023 - News Feed Data Provider - Barrons
- . ontract for EMEA Lab Supplies
MW Category Manager: :
« NAMER - Identify new Diverse suppliers o i
Name Work with the Supplier Management team to identfy and onboard new diverse suppliers Categories
Laboratory Equipment & EMEA - Identify new Diverse suppliers 5 Search
Work with the Supplier Management team to identify and onboard new diverse suppliers
Category Code ;
OPS-1.2 | . NAMER - Consolidate Supply base N Parent Category
T e :
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Opportunity Strategy Plan
Analysis Development

Workflow Taxonomy Category Profile

| nteg rati On tO 3|’d party p rOVi d er < w Monitor Strategy Execution v Search in: Apps” Q ® mMw

Laboratory Equipment (OPS-1.2) / News and Alerts

of category specific newsfeed, — newsaniners

. g Pfizer Faces Lawsuit from GSK Alleging

market dyn amics and cost 2, 2023w Feed Dt rovider -Nenstres : Infringement of RSV Vaccine Patent

The "Best" All You Can Eat Buffet in America is in Florida, an...

structure information.

Pfizer Faces Lawsuit from GSK Alleging Infringeme... Pfizer Faces Lawsuit from GSK Alleging Infringement of RSV Vaccine Patent News Feed Data Provider
Aug 3, 2023 - News Feed Data Provider - Vigour Times

[
ty
X

Description: Source:
- - - - - GlaxoSmithKline filed a lawsuit against Pfizer in a U.S. court on W... > GlaxosSmithKline filed & lawsuit against Pfizer in a U.S. court on Wednesday, Vigour Times
A S u SC rl tl O n I S re u I re I n accusing Pfizer of patent infringement for GlaxoSmithKline's respiratory
syncytial virus (RSV) vaccine. GlaxoSmithKline claims that Pfizer's RSV vaccine,  Publication Date
[Negative News | Abrysvo, violates four of its patents associated with the antigen used in Aug 3, 2023

GlaxoSmithKline's own vaccine.

O rd e r tO take advantag e Of th iS Moderna Earnings Are Coming. Covid-19 Vaccine D... Provider Category:

Vials and Ampoules
Aug 3, 2023 - News Feed Data Provider - Barrons
Country/Region:

fe at u re Moderna Earnings Are Coming. Covid-19 Vaccine Demand Wi... United States
"

Tags
Top UK Pharma GSK Sues US' Pfizer Over Patents f...

Aug 3, 2023 - News Feed Data Provider - news18 Bengali w

Additional 3" party data i ot P o i o
p rOVi d e rS Wi | I be ad d ed to th e The Meningitis Foundation Response To The Health...

Aug 3, 2023 - News Feed Data Provider - Scoop

SA P Sto re i n th e futu re ) The Meningitis Foundation Response To The Health Committ...

Merck announces positive trial data for pneumococ...
Aug 3, 2023 - News Feed Data Provider - Umn

CDC | Meredith Newlove Pharmaceutical company Merck last...

GSK sues Pfizer over vaccine patents
Aug 2, 2023 - News Feed Data Provider * The Times
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Workflow Taxonomy

Integration to 3" party provider
of category specific newsfeed,
market dynamics and cost
structure information.

A subscription is required in
order to take advantage of this
feature.

Additional 3" party data
providers will be added to the
SAP Store in the future.
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Category Profile

Opportunity
Analysis

< w Monitor Strategy Execution v

Laboratory Equipment (OPS-1.2) / News and Alerts

News and Alerts
Feed
Aug 3, 2023 - News Feed Data Provider - Newsbreak
The "Best" All You Can Eat Buffet in America is in Florida, an...
Pfizer Faces Lawsuit from GSK Alleging Infringeme...
Aug 3, 2023 - News Feed Data Provider - Vigour Times

GlaxoSmithKline filed a lawsuit against Pfizer in a U.S. court on W...

Negative News

Moderna Earnings Are Coming. Covid-19 Vaccine D...
Aug 3, 2023 - News Feed Data Provider * Barrons

Moderna Earnings Are Coming. Covid-19 Vaccine Demand Wi...

Top UK Pharma GSK Sues US' Pfizer Over Patents f...
Aug 3, 2023 - News Feed Data Provider - news18 Bengali

line sued Pfizer on over patent infri...

The Meningitis Foundation Response To The Health...
Aug 3, 2023 - News Feed Data Provider - Scoop

The Meningitis Foundation Response To The Health Committ...

Negative News

Merck announces positive trial data for pneumococ...
Aug 3, 2023 - News Feed Data Provider - Umn

cbCc/ ith Newlove Phar Merck last...

GSK sues Pfizer over vaccine patents
Aug 2, 2023 - News Feed Data Provider * The Times

Strategy Plan
Development

Search In: Apps” Q

Pfizer Faces Lawsuit from GSK Alleging

A
MY X

Read Article [T

Infringement of RSV Vaccine Patent

Title:
Pfizer Faces Lawsuit from GSK Alleging Infringement of RSV Vaccine Patent

Description:

A This article is hosted on an external site

The article is on a website that is not hosted by SAP. The link opens the article in a
new tab in your browser. By continuing, you agree (unless expressly stated otherwise
in your agreements with SAP) to the below:

= The content on the linked-to site does not belong to SAP. You may not infer
any product claims against SAP based on this information.

SAP does not agree or disagree with the content on the linked-to site, nor does
SAP warrant the availability and accuracy of the content. The content on the
linked-to site may be unsafe and SAP shall not be liable for any damages
caused by the use of such content, unless damages have been caused by
SAP's gross negligence or willful misconduct

Cancel

Market Intelligence Provider:
News Feed Data Provider

Source:
Vigour Times

Publication Date:
Aug 3, 2023

Provider Category:
Vials and Ampoules

Country/Region:
United States

Tags:

Regulatory and Legal J§ Negative News m Call for Action
Repiutony and egat mpact | * RichT § Vo Times R News websie
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Opportunity Strategy Plan
Analysis Development

Workflow Taxonomy Category Profile

Integration to 3 party provider ¢« B ooeopsuategyanarin | s s a ©
of category specific newsfeed,  market pynamics
market dynamics and cost

structure information.

A subscription is required in
order to take advantage of this e —

Buyer Power  Score:*
feature. J‘ I
] i Score Assessmen

Additional 3" party data
providers will be added to the No Data to Display

Assign scores to each metric or use the scores recommended by the Power

SA P Sto re I n th e fUtu re . You can also add dsgloar?rgfszsi‘:;f;etf.imetligence report. . Score Assessmen
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Workflow Taxonomy

Integration to 3" party provider
of category specific newsfeed,
market dynamics and cost
structure information.

A subscription is required in
order to take advantage of this
feature.

Additional 3" party data
providers will be added to the
SAP Store in the future.
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