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Introducing: Grading and scoring in

Customer challenge

A sourcing event with multiple decision factors built

on technical, qualitative and/or environmental inputs
provided by suppliers by answering a questionnaire
and/or a bidding sheet, represents a vast part of the
analysis once the event is concluded.

Solution area

SAP Ariba Sourcing

SAP Ariba Strategic Sourcing Suite
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Meet that challenge with

The scoring and grading feature available now in the
guided sourcing capability enables to further automize
the analysis step during a bidding process. This is
available in SAP Ariba Sourcing and is now also
available within the guided sourcing capability.

= Enabling an autoscoring process allows to instantly
understand the internal ranking of each supplier’s
response in the different sections of the
guestionnaire/bidding sheet

» Grading of the suppliers’ responses by internal
stakeholders allows to understand if the supplier’s
product meets the expectations.

Implementation information

This feature is automatically on for all customers
with the applicable solutions and is ready for
immediate use

Low touch / simple
Global

Ease of implementation
Geographic relevance

Experience key benefits

The immediate benefit is a massive time reduction in
analyzing the suppliers’ answers when it comes to not
only the best price but also other factors such as
technical, qualitative and/or environmental goals which
need to be met.

Prerequisites and Restrictions

= Realm needs to have guided sourcing enabled

= User driven: bidding rules configuration to enable
scoring and team grading in the template used for
guided sourcing
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Detailed feature information

This feature enables buyers to use grading and scoring in guided sourcing
events. It enables to further automize the analysis step at the end of the
bidding process.

At the closure of the event and if the event has been set up in such a way to
enable auto-scoring of the suppliers’ responses and/or team grading, the

o scorecard then helps to get an instant understanding of the various factors
(addressed by the buyer through questionnaires/requirements etc) such as
technical, qualitative and/or environmental which aim to provide a deep
understanding of the supplier’s overall offer and with that facilitate the

decision process.
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No part of this publication may be reproduced or transmitted in any form or for any purpose without the express permission of
SAP SE or an SAP affiliate company.

The information contained herein may be changed without prior notice. Some software products marketed by SAP SE and its
distributors contain proprietary software components of other software vendors. National product specifications may vary.

These materials are provided by SAP SE or an SAP affiliate company for informational purposes only, without representation or
warranty of any kind, and SAP or its affiliated companies shall not be liable for errors or omissions with respect to the materials.
The only warranties for SAP or SAP affiliate company products and services are those that are set forth in the express warranty
statements accompanying such products and services, if any. Nothing herein should be construed as constituting an additional

warranty.

In particular, SAP SE or its affiliated companies have no obligation to pursue any course of business outlined in this document or
any related presentation, or to develop or release any functionality mentioned therein. This document, or any related presentation,
and SAP SE’s or its affiliated companies’ strategy and possible future developments, products, and/or platforms, directions, and
functionality are all subject to change and may be changed by SAP SE or its affiliated companies at any time for any reason
without notice. The information in this document is not a commitment, promise, or legal obligation to deliver any material, code, or
functionality. All forward-looking statements are subject to various risks and uncertainties that could cause actual results to differ
materially from expectations. Readers are cautioned not to place undue reliance on these forward-looking statements, and they
should not be relied upon in making purchasing decisions.

SAP and other SAP products and services mentioned herein as well as their respective logos are trademarks or registered
trademarks of SAP SE (or an SAP affiliate company) in Germany and other countries. All other product and service names
mentioned are the trademarks of their respective companies.

See www.sap.com/trademark for additional trademark information and notices.
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